


John 12:1–8
Six days before the Passover, Jesus therefore came 
to Bethany, where Lazarus was, whom Jesus had 
raised from the dead. So they gave a dinner for him 
there. Martha served, and Lazarus was one of those 
reclining with him at table. Mary therefore took a 
pound of expensive ointment made from pure nard, 
and anointed the feet of Jesus and wiped his feet 
with her hair.



John 12:1–8
The house was filled with the fragrance of the 
perfume. But Judas Iscariot, one of his disciples (he 
who was about to betray him), said, “Why was this 
ointment not sold for three hundred denarii and 
given to the poor?” He said this, not because he 
cared about the poor, but because he was a thief, 
and having charge of the moneybag he used to 
help himself to what was put into it.



John 12:1–8
Jesus said, “Leave her alone, so that she may keep 
it for the day of my burial. For the poor you always 
have with you, but you do not always have me.”



Matthew 26:6–13
Now when Jesus was at Bethany in the house of 
Simon the leper, a woman came up to him with an 
alabaster flask of very expensive ointment, and she 
poured it on his head as he reclined at table. And 
when the disciples saw it, they were indignant, 
saying, “Why this waste? For this could have been 
sold for a large sum and given to the poor.” 



Matthew 26:6–13
But Jesus, aware of this, said to them, “Why do you 
trouble the woman? For she has done a beautiful 
thing to me. For you always have the poor with you, 
but you will not always have me. In pouring this 
ointment on my body, she has done it to prepare me 
for burial. Truly, I say to you, wherever this gospel is 
proclaimed in the whole world, what she has done 
will also be told in memory of her.”



Every interaction Mary has with 
Jesus is at the feet of Jesus.



The mark of a saint, a child of God, is not that we 
have attained or are perfect, but that we long for 
Christ, we thirst like hungry babies for his Word and 
fellowship and power. No Christian is satisfied with 
his present condition. We are hungry, and the more 
we taste, the hungrier we get for Jesus. His value 
does not diminish with time—it increases. And the 
better we know him, the more we love him.

—John Piper



WHAT MARY KNEW ABOUT 
THE WORTHY KING:

1. Immeasurably worthy



polutimos: combines two Greek words 
polus, meaning much or great, and 

timios, meaning worth.

This compound word conveys the idea that 
the perfume possessed an extraordinary 

and immeasurable value.



Judas was willing to compare material 
wealth/possessions to the worth of Jesus. 

Mary understood that Jesus deserved 
her absolute best.



Mary’s worship transcended 
conventional expectations.



It challenges us to consider whether we, 
like Mary, are willing to offer our absolute 
best, recognizing that He is worthy of our 

highest devotion and surrender.



WHAT MARY KNEW ABOUT 
THE WORTHY KING:

1. Immeasurably worthy
2. Unconditionally worthy



Jesus is worth stepping out of our comfort 
zones—sacrificing our securities for Him.



Jesus is sacrificially offering 
Himself without conditions.



Judas put a condition on Jesus 
and he lost his life.

Mary came without conditions—just her 
heart and Jesus exemplified. “What she did 
here would be known throughout the world.”



WHAT MARY KNEW ABOUT 
THE WORTHY KING:

1. Immeasurably worthy
2. Unconditionally worthy
3. Made worthy in Him



Takeaway:
• Reflect on what you are willing to sacrifice 

for the immeasurable worth of Jesus.
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Takeaway:
• Reflect on what you are willing to sacrifice 

for the immeasurable worth of Jesus.
• Identify areas where you conform to 

societal expectations instead of expressing 
wholehearted devotion to Jesus.

• Examine your worship motivations. 
Are there conditions or expectations?
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